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Mobile: +91-9437661062 /9437661062
E-mail: behera_p_c@yahoo.co.in 



Sales & Marketing ~ Business Development ~ Product Formulation ~ Strategic Management ~ 
Technology Operation & Development ~  Research & Development
Creative strategist offering a sterling experience of 34 + Years of generating business in fiercely competitive markets and Technical Development in Aquaculture


 CAREER OBJECTIVE
Seeking challenging assignments in Sales & Marketing , Product Formulation, Business Development  and Technology Development using proven skills of managing, planning, and organizing acquired through varied work experience, for a well reputed and established business unit of National / International scope.


PRESENT PROFESSIONAL SYNOPSIS
· 9 + years of Sales & Business Development career in steering business growth, capitalizing on revenue potential and managing all commercial operations with  domain knowledge of Shrimp Farming, Scampi and Fish Culture , Shrimp / Fish Hatchery as well as Aquarium & Ornamental Fish .
· Exposure to product sourcing, pricing, range building, deciding on the company profit, business development strategies, product development, and client communication.

· Outstanding interpersonal, and business / communication skills with the experience required to remain highly focused on achieving bottom line results while formulating advanced business solutions for the clients. 

· High-performing professional with hands on experience in optimizing business operations, expansion of marketing network while managing and understanding competition

· Strategic marketer with keen business acumen in understanding the market dynamics through strong Direct / Indirect Sales thereby garnered sound product knowledge across the glorious career path.

· Proven people management skills coupled with professional competencies in mobilizing and judiciously managing resources with structured inputs in the domains of project planning, scheduling and monitoring to ensure project accomplishment within defined time/cost parameters.  
· Highly organized with effective customer service skills at all levels to manage business aspects; demonstrated capability to coordinate with Stockists and Distributors thereby ensuring excellent channel / dealer management.
PAST PROFESSIONAL SYNOPSIS
25+ Years of Sales and  Business Development of commercial Hatchery produced Shrimp seeds, Technology Operation & Management  of Commercial Shrimp Hatchery , Development of Technology and Operation of Semi-intensive Shrimp farming , Research & Development in Aquaculture.
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KEY STRENGTH AREAS
· New Business Development: Identify potential business opportunities and assess revenue potential from various sectors for enhancing business for the organization, set up business operations thereby ensuring seamless marketing activities to achieve the pre-set targets.

· Strategic Business Planning: 

· Formulate and define cost effective short / long term budgets and corporate strategies for effective market penetration of products thereby increasing market share and achieve pre-set sales and profit targets. 

· Evaluate marketing budgets periodically including manpower planning initiatives and ensure strict adherence to the planned expenses.

· Key Account Management: 

· Identify prospective clients, generating business from new accounts and developing them to achieve higher market share/ consistent profitability.

· Interact with the existing clients extensively to discuss various product lines and ensure repeat and referral business.

· Sales & Marketing Management: Adept at managing the entire business operations and developing need based solutions to meet the specific business requirements as well as handling pre and post sales operations.

· Product Development Initiatives: Conceptualize and formulate Strategies / Customer Communication Programs to create brand awareness thereby capture optimum market share.

· Competition Analysis: Conduct detailed market survey and feasibility study to analyze the latest market trends and track the competitor’s activities thereby provide valuable inputs to streamline the marketing strategies.

· Stockiest / Channel Management: 

· Identify financially strong / cost-effective and reliable Channel Partners / Distributors and establish strategic alliances to facilitate deeper market penetration thereby enhance sales.
· Team Management / Lead: 

· Proficient in handling and supervising team of Professionals; motivate them in achieving the sales targets and business objectives and foster a spirit of team work.

· Mentor and monitor the performance of team members to ensure efficiency in sales operations and thus meet individual and group targets.
· Technology Development & Operation : In depth knowledge of operation and management of Shrimp Farming /Shrimp Hatchery / Fish Culture in highly modern technology .
· Training & Extension Responsibility : In self confidence to deliver the training on various technology in corporate to current adaption of aquaculture to trainee as well expertise in  extension jobs.
· Publicity &  Publication : Have a ability to conduct the National /International  Seminars, Expo and Meetings .No of publication made in national & international aquaculture magazines and others.
ORGANIZATIONAL EXPERIENCE 

M/S International Health Care Ltd. PVS  Group ,Vijayawada, from Apr.2009 to till date
Designation- General  Manager (Techno- Comercial) /Business Head (Aqua) / National sales Manager (Sales & Technical) /Identify new business opportunities and assess revenue potential.
· Set up business operations there by ensuring seamless marketing activities to achieve the pre-set targets.

· Monitor and track availability of stocks and outstanding figures to ensure smooth flow of material.
· Survey the latest market trends and track the competitor’s activities to streamline the marketing strategies.

· Monitor the performance of team members to ensure efficiency in sales to meet individual and group targets.
· Regular interaction with  t op management  regarding day to day activities and suggestions
MPEDA/OSSPARC (Govt. of India) from March 1985 to Mar. 2009



         
Designation – Marketing Manager   /Technical Manager /Officer / Farm Supervisor/ Field Supervisor
· Rendering technical know how to fish/shrimp farmers  of W.Bengal, Orissa, A.Pradesh ,Gujarat,Maharastra and other states on pond management.
· For the Marketing  development and promotion of Shrimp Seeds on Commercial venture  in all coastal states of India, 
· For the Operation, Management, Production and supply of best quality  Shrimp Seeds(P.monodon) under  biosecure condition from the 100 million capacity  of commercial shrimp hatchery,  Office Administration:, and other activities.
· Rendering the technical know- how to shrimp farmers for better production under extension & development activities during the service as a field Officer in MPEDA, Bhubaneswar
· Production achieved of maximum 5.0 ton/Ha/crop in the DBT project, Paradeep. Result shown 1st time highest record production in state of Orissa till year 1991.    
· Having experience in participation of the International/National level Trade fares, Exhibitions, Aqua Workshops ,Seminars etc.
· Good ability to function well within multi disciplinary teams. Strong problem solving and troubleshooting skills.
·  Ability to interact positively with senior management and colleagues with tact and professionalism; celebrated for dedication and quality of work. 


ACADEMIA

B.Sc. (Hons.) Zoology – Berhampur University, Orissa
M.Sc. (Marine Biology, Fisheries) - Berhampur University, Orissa

PhD   course on aquaculture under study- Berhampur University,Orissa
Undergone many training courses on aquaculture

PERSONAL PROFILE:
Father's Name
                :
Tankadhara Behera
Age & Date of Birth                :      56 + & 27-05-1961

Nationality / Citizen                :      Indian

Sex & Marital Status               :      Male & Married
Community
                  :      Hindu

Passport No. & Exp. Dt.            :      G0594412, 1st Dec. 2006 -- 30th Nov. 2016


ADDRESS FOR CORRESPONDENCE

Full Name 

:      PRAKASH CHANDRA  BEHERA

Present Address

:     4TH Lane, Banchanidhi Nagar, Khodasingi, 

                                                            Berhampur-10, Ganjam, Orissa, INDIA, PIN-760010 

Cell         


:   09437661062  (Mob), 9966476480
E-mail        

:    behera_p_c@yahoo.co.in 
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(Prakash Chandra Behera)  

 SignatureDate –  01..04..2019                                                                                  
